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Solution 

Objective  
Find an award that celebrated sales
achievements. 

Target Audience

Our Client:

promotional partners, inc.

Abrigo provides financial institutions
technology used to manage risk and
drive growth. 

This technology provides market-leading
compliance, credit risk, and lending 
solutions to enable customers to think
bigger. 

Sales Department employees. 

Olivia worked with Abrigo to come up
with a fun achievement award that 
could be added to with each new
goal reached. 

The result? A custom piece that allowed
employees to show off their “stacks” 
at their desk - encouraging friendly
competition among coworkers. 

Items Chosen

              

Custom Stone Award Piece 

https://www.instagram.com/promotionalpartners/
https://www.facebook.com/promotionalpartnersofapex
https://www.linkedin.com/company/promotional-partners-inc
https://www.promotionalpartnersinc.com/ProductResults/?SearchTerms=8385&referrerPage=Home&refPgId=522588528&referrerModule=QKSCHB
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